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FOR IMMEDIATE RELEASE:
CONTACT: Tony De Nicola, 860-868-1491
GLENN HALL JOINS BUY-SELL TEAM

Tony De Nicola, President of Buy-sellapharmacy.com, announced today that Glenn Hall,
RPh, one of the industry’s most well known and widely respected professionals, and a
long time personal friend and business associate, has joined the Buy-Sell team of
associates, effective April 1, 2008. Glenn’s recent early retirement from Cardinal Health,
where he spent the last twelve years serving as Vice President of Managed Care and
General Manager of the Leader Drugstores, has enabled him to become part of the
industry’s only national team of advisors and consultants to independent pharmacy
owners on the issues of pharmacy valuation, exit strategy planning and management
transition.

"My respect for Glenn’s knowledge of the industry from so many diverse perspectives
and my knowledge of his dedication to the preservation of the independent pharmacy
community (“keeping independents independent”) tells me that Glenn will be a most
valuable addition to our group,” said Tony De Nicola, President of Buy-Sell. "Glenn’s
vast network of industry contacts, his experience in the world we function in, both for
himself and as an advisor for others, coupled with his analytical approach to the issues
affecting independent pharmacy will add a new dimension to our group and its business
activities.”

Glenn was the co-founder of Hall and Hall Pharmacies in Houston, Texas. After
graduation from The University of Texas School of Pharmacy he had a successful 17 year
career in retail pharmacy, during which time he founded and helped develop the Texas
Pharmacy Cooperative, later known as the Legend Pharmacies of Texas, taking it from a
19 store charter group to over 250 pharmacies in Texas in just 12 years. He served as
Chairman and President of that group while he was a retailer, subsequently became the
full time EVP after the sale of his pharmacies, and served concurrently on a number of
national boards and committees as part of the Legend Group. He is a member of
numerous pharmacy and healthcare trade associations and remains an active participant

in all of them, including as a Board member of Community Care Rx.

During his twelve year stint at Cardinal, Glenn helped develop and structure the activities
of Cardinal’s National Retail Advisory Board, chairing and managing dozens of meetings
of a diverse group of Cardinal’s independent retail customers. During the course of these
meetings, and many other activities he participated in while at Cardinal, Glenn developed
a stellar reputation among the independents as the go-to guy at Cardinal on all
independent issues. His expertise in the Managed Care arena is well known by



pharmacists and payers alike, and his grasp of those issues, coupled with his knowledge
of pharmacy operations, finances and economics, will serve him well in his new role.

"| feel fortunate to have worked at a company as large and diverse as Cardinal, an
experience that served me well during my time as a member of the management team. |
firmly believe that all independent owners will sooner or later reach the stage in their
careers where they need to address exit strategy planning. My long personal relationship
with Tony De Nicola and my recent interaction with him and other members of the Buy-
Sell team have convinced me that working with them will enable me to provide the
highest quality advice and services in this sensitive and confidential aspect of business
planning,” said Hall. "Knowing from personal experience how important it is to plan your
exit carefully, in order to maximize shareholder value from all perspectives, | couldn't be
more pleased about the opportunity to participate in Buy-Sell's business activities. | am
excited about the ability to move back to my home state, get closer to my family and be
part of a new and challenging business environment."

Buy-Sellapharmacy.com, founded in the year 2000, functions as an evaluator, appraisers
and advisor to the world of independent community pharmacy buyers and sellers.
Utilizing 21st Century technology tools and sophisticated financial modeling capabilities,
we help buyers and sellers enter into a fair and equitable transaction, one which will
withstand the test of time and provide each party to a transaction with what they
expected. For the seller, a fair price and a qualified buyer. For the buyer, an economic
outcome that will provide him or her with a reasonable return on invested capital, the
ability to service any debt incurred and the ability to earn a salary commensurate with the
managerial responsibilities and risks involved in owning one's own business. Visit
www.buy-sellapharmacy.com for additional details on the firm and its activities.



